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Private Equity

Secondaries
The Latest Developments in the Private Equity Secondaries Market
for Buyers, Sellers, Intermediaries & Advisers
Register by 14th January & Save £100

This seminar will help you achieve your strategic goals by
providing you with a solid understanding current thinking and
strategy within the secondary market.
Programme coverage includes:

• Introduction and analysis of the secondary market
• The sales process and role of the financial adviser
• Secondaries direct
• Deal structuring & alternative structures
• Legal considerations to secondary sales
• Valuing & pricing secondary deals
Plus!

• Practical Case Study
Recent Secondary Transaction

Speaker Faculty:
Mark Burch, Managing Partner
ARCIS CAPITAL
Andrew Hawkins, Managing Partner
VISION CAPITAL
Joe Topley, Managing Director
PARISH CAPITAL
Sebastian Junoy, Partner
HEADWAY CAPITAL
Andrew Sealey, Managing Partner
CAMPBELL LUTYENS
Patrick Knechtli, Investment Director
SL CAPITAL PARTNERS
Tom Anthoffer, Partner
CIPIO PARTNERS
Adrian Maguire, Partner
FRESHFIELDS BRUCKHAUS DERINGER LLP
Thomas Liaudet, Principal
CAMPBELL LUTYENS
David Waxman, Managing Director
AZLA ADVISORS
Victoria Sigeti, Senior Associate
FRESHFIELDS BRUCKHAUS DERINGER LLP

• Interactive Session
Challenges for the Secondaries Market

CPD CERTIFIED
Attendance at this event could help you
qualify for:

15th March 2011, etc Venues, Bonhill House, London
Organised by:

an Informa business

ACCA

6 hours

CIMA

6 hours

Law Society

6 hours

ICAEW

18 points

REGISTER TODAY!
Call +44 (0) 20 7017 7790 • Fax: +44 (0) 20 7017 7824
email: kmregistration@informa.com
For the latest programme and to register, please visit: www.iir-events.com/secondaries

Private Equity Secondaries Sem
09.00

Registration & Morning Coffee

09.20

Chair’s Opening Remarks

and client reporting. Matt joined Pantheon in April 2001 and was previously an
Assistant Economist at HM Treasury within the Finance, Regulation and Industry
department. Matt also worked on private equity policy areas as part of the Myners
Review team. Prior to the Treasury, Matt worked on a turnaround project at UK
Paper before its acquisition by Metsa Serla. He has a BA in Economics and Politics
from Leeds University.

Andrew Sealey
Managing Partner
CAMPBELL LUTYENS

Patrick Knechtli
Investment Director
SL CAPITAL PARTNERS

Andrew joined Campbell Lutyens in 1990 and became the Managing Partner in
2003. He also leads the firm’s financial advisory activities which focus on secondary
transactions and fund restructurings. Previously he was responsible for developing
the firm’s activities in fund placement. Prior to joining Campbell Lutyens, he worked
for David Hume Investment Management, a specialist listed and unlisted investment
fund manager.

09.30

Prior to joining SL Capital Partners in 2009, Patrick spent 8 years at Coller Capital in
London, where he worked a broad variety of secondary portfolio transactions. His
early career consisted of a 7 year period in investment banking, first at Baring
Brothers in a generalist M&A advisory team and then at ABN AMRO Corporate
Finance where he helped establish a Consumer Products team. Patrick has an MA
(Hons) in Modern Languages from the University of Exeter and is fluent in French
and Spanish

Introduction & Analysis of the Secondary
Market
• Market overview
• Who are the current players in the market?
• Recent developments and market trends
• Outlook for 2011/12
Mark Burch
Managing Partner
ARCIS CAPITAL

11.00

Coffee Break

11.30

Secondary Transaction Case Study
A case study of a recent deal in the Secondary Market
presented by David Waxman of Azla Advisors
David Waxman
Managing Director
AZLA ADVISORS

Mark Burch is Managing Partner of ARCIS based in London. He manages the Group's
UK operations and activities. Mark was at ING Barings for thirteen years in corporate
finance in the UK and US, becoming Co-Head of Corporate Finance for Europe in
1998. He was then appointed Head of ING Barings’ captive private equity business in
London. He holds a first degree from Oxford University and a MBA from Columbia
University in New York.

10.10

David Waxman has 23 years experience as a Secondary Advisor, VC
General Partner and Venture-backed CEO. Over the past seven years,Mr.
Waxman has been responsible for Azla’s origination, valuation and
execution of multiple secondary transactions on behalf of top-tier
Institutional LP’s and global financial services firms, including one of2009’s largest
and most complex secondary transactions - MerrillLynch’s divestment of a $200m LP
stake in Kreos Capital to Paul Capital, Harbourvest and other top-tier secondary
investors. Mr. Waxman previously served as a GP at Equip Ventures and CEO of two
VC-backed startups with M&A exits.

What Challenges for the Secondaries
Market?
• How will the market develop over the next 12-18
months?
• Evolution of LP/GP relationships
• Examining LP appetite for secondary funds
• Challenges for buyers and sellers: Are their objectives
aligned?
• Evaluating the risk in secondary deals
Joe Topley
Managing Director
PARISH CAPITAL
Joe Topley is a Managing Director of Parish Capital, based in London. He leads the
firm’s secondaries investment program.
Before joining Parish Capital, Mr. Topley established and ran the secondaries
investment program for Nomura, based in London. Prior to that, Mr. Topley was a
partner at Greenpark Capital, a secondaries firm based in London, where he led over
30 transactions of different types in a variety of markets. Before joining Greenpark,
Mr. Topley worked as a telecoms investment banker for Credit Suisse, as a
management consultant for the Coba Group and as a strategic planning analyst for
Sega, the Japanese videogames company.
Mr. Topley is a graduate of both Imperial College, London and University College,
London and has an MBA from INSEAD. He is fluent in French, Spanish and Italian.

Sebastian Junoy
Partner
HEADWAY CAPITAL
Sebastian is a founder of Headway Capital. Prior to Headway, Sebastian was part of
the investment team of Coller Capital where he sourced, evaluated and closed
private equity secondary investments. Before Coller Capital, Sebastian worked in
cross-border merger and acquisitions at J.P. Morgan in New York. He started his
career as a direct investment professional at the International Finance Corporation.
Sebastian received a Master of Business Administration and a Bachelor of Science
with honours in Economics from The Wharton School, as well as a Master of Arts in
International Studies, all at the University of Pennsylvania. Sebastian is SpanishFrench; he is fluent in English, Spanish, French and Portuguese and proficient in
Italian.

Matt Jones
Principal
PANTHEON VENTURES

12.10

The Sale Process & Role of the Financial
Adviser in Secondary Transactions
•
•
•
•
•
•

What makes a successful sale process?
Identifying buyers
Key considerations and common pitfalls
Managing the due diligence
Dealing with the underlying managers
Role of the financial adviser
Andrew Sealey
Managing Partner
CAMPBELL LUTYENS

12.50

Networking Lunch

13.50

Deal Structuring & Alternative Structures
•
•
•
•

Reviewing the different types of transactions
Who is buying in the secondary market
Meeting the needs of both buyers and sellers
Using alternative structures to bridge the pricing gap
Tom Anthofer
Partner
CIPIO PARTNERS

Prior to founding Cipio Partners, where he serves on the board of a number of laterstage portfolio companies and oversees the firm's Realization and Exit Management
function, Tom was a Partner and served as Managing Director of Broadview Holdings
LP (nka Jefferies & Co., Inc.), New York/London, one of the largest investment
banking and private equity firms dedicated to the Technology, Media and
Telecommunications industries. Before joining Broadview in 1992, Tom was with
Nomura Group, the investment firm, and with Mitsubishi Corporation, the world’s
largest trading company, in Tokyo and, initially, in New York. Beginning in 1987, he
held responsibility for both institutions’ principal investment activity in Medical
Technology and Information Technology companies. Tom earned a BA degree in
Economics and holds a Master of Business Administration from Duke University.

Matt focuses on secondary deal origination, analysis, structuring, execution and
management of investments. He also participates in fund monitoring, firm marketing

REGISTER TODAY!
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For the latest programme and to register, please visit: www.iir-events.com/secondaries
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Valuation & Pricing of Secondary Deals
• How should the assets be valued?
• Distinctions between “fund portfolios” and “secondaries
direct”?
• Common issues
• Current trends in pricing
Thomas Liaudet
Principal
CAMPBELL LUTYENS
Thomas is a senior member of Campbell Lutyens' secondary advisory team. With over
twelve years’ experience in the private equity and venture capital markets, he has acted
on behalf of a number of clients such as 3i (LSE:III), Access Capital Partners, AEA
Technology (LSE:AAT), DFJ Esprit,General Electric (NYSE:GE), Goldman Sachs, Innovacom
Gestion, TeliaSonera (STO:TLSN) and for the sale and financing of private equity
portfolios. He joined Campbell Lutyens after focusing on the secondary private equity
market at the Parkmead Group, a London-based merchant bank. Previously, Thomas
worked at UBS AG as an Associate Director in the Private Equity Group focusing on
Europe and North-America, and at Kennet Partners, a growth equity investment firm, as
an analyst. He has also worked for the Government in the aerospace and defence sector.

15.10

Coffee Break

15.40

Secondaries Direct
• What are secondaries direct, and how do they fit into the
broader secondaries market?
• Who are the sellers and buyers and why does the market
exist?
• What do the transactions involve?
• What are the key issues that arise?
• What is the future for the secondaries direct market?
Andrew Hawkins
Managing Partner
VISION CAPITAL
Andrew joined Vision Capital in 2007 and is a Managing Partner. Before joining Vision
Capital, Andrew was a Partner with Palamon Capital Partners, a leading pan-European
private equity firm. He was one of the firm’s original partners and played a central part
in its success through two fund-raisings and over 20 investments. Before joining
Palamon Capital Partners, Andrew worked in investment banking and held senior
positions at Charterhouse Bank, Hoare Govett, Swiss Bank Corporation and WestLB
Panmure. He also spent two years as CFO of publicly-traded Del Monte Royal Foods.
After graduation from Bristol University with an LLB (Hons) in Law, Andrew joined Price
Waterhouse in London where he qualified as a Chartered Accountant.

16.20

Legal Considerations to Secondary Sales
• What are they are how are they structured?
• Common restrictions and their impact on timing and nature
of the sale process
• What form does the sale process take?
• What are the mechanics for transfer and what
documentation is involved?
• Key Issues
• What protections are typically offered to buyers?
Adrian Maguire
Partner
FRESHFIELDS BRUCKHAUS DERINGER LLP
Based in London, Adrian is a partner in our corporate group. He specialises in
public/private M&A (including private equity), joint ventures and restructurings. Adrian
speaks English and French. He graduated with a law degree from Durham university,
qualified as a solicitor in England and Wales in September 1998 and became a partner
in May 2008.

Victoria Sigeti
Senior Associate
FRESHFIELDS BRUCKHAUS DERINGER LLP
Victoria is a senior associate in our corporate group, specialising in advising on mergers
and acquisitions (both public and private), joint ventures, private equity, group
reorganisations and general corporate work. Transactions Victoria has been involved in
include advising private equity clients on corporate acquisitions, disposals and
restructurings;

17.00

Chairman’s Closing Remarks & Close of
Seminar

Testimonials from IIR's
past private equity conferences:

"Certainly worth attending"
(S. Sieff, Cameron McKenna)

"Covered all the key current
areas"
(L. Gabb, Advent Ventures)

"Excellent speakers and
content"
(B. Field, Ernst & Young)

"Very informative /insightful as
to the tax issues facing the
industry"

(E. Ellaway, ABN AMRO)

“Very useful and practical overview of the
key issues affecting private equity
transactions"
(N. Stockham, BDO Stoy Hayward)

Sponsorship & Exhibition Opportunities
There will be a number of ways to further raise the profile of your
company at this event. The Private Equity Secondaries seminar will
present an excellent opportunity to network in a relaxed environment
with a tightly targeted audience. The quality of the programme and
expertise of the speakers will attract the leading players in the private
equity industry. The number of exhibition spaces is limited by the space
constraints of the venue, but this does of course mean that those who
do choose to exhibit are guaranteed excellent access to a prestigious
audience.
To discuss sponsorship, exhibition space, display space or other creative
sales options, please call
Graeme Butlin +44 (0) 20 7017 7983 or
email graeme.butlin@informa.com
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VIP CODE:

Private Equity Secondaries Seminar
15th March 2011, etc Venues, Bonhill House, London (KM2315)
Please quote the above VIP code when registering

Please quote the above VIP code when registering

WHEN AND WHERE
KM2315
15th March 2011

Venue:
Bonhill House
1-3 Bonhill Street
London EC2A 4BX
Switchboard: 020 7588 2334
Fax: 020 7588 2326
Email:bonhill@etcvenues.co.uk

Delegates are responsible for the arrangement and payment of their own travel and accommodation.Informa
has arranged a special room rate at a number of hotels. If you wish to book a room, please call Venue
Search on +44 (0)20 8546 6166 stating that you are an Informa delegate.

PERSONAL DETAILS
1st Delegate Mr/Mrs/Ms
Job title
Telephone
Email

Department
Fax

Yes! I would like to receive information about upcoming events by email. By giving you my
email address I am giving ONLY Informa companies the permission to contact me by email

FIVE EASY WAYS TO REGISTER
Telephone:
Tel: +44 (0)20 7017 7790

Mail:

Fax: +44 (0)20 7017 4746

this completed form
together with payment to:
Nicola Rogers
Informa Customer
Services
PO Box 406, West
Byfleet
Surrey KT14 6WL, UK

Email:

Web:

Please remember to quote
KM2315

Fax:
Complete and send this
registration form to:

www.iir-events.com
/secondaries

Payment should be made within 14 days of registration. All registrations must be paid in advance of the event.
Your VIP code is above. If there is no VIP code, please quote KM2315

Telephone

Fax

Email
Yes! I would like to receive information about upcoming events by email. By giving you my
email address I am giving ONLY Informa companies the permission to contact me by email

Job title

Department

50% discount

Telephone

Fax

Email

Yes! I would like to receive information about upcoming events by email. By giving you my
email address I am giving ONLY Informa companies the permission to contact me by email

HOW MUCH?

Register by 14th January 2011 and SAVE £100!
CODE

KM2315

PRICE

£899

VAT @ 20%

£179.80

TOTAL
PRICE
£1078.80

Register after 14th January 2011
Private Equity
Secondaries
Seminar

Department

3rd Delegate Mr/Mrs/Ms

kmregistration@informa.com

Private Equity
Secondaries
Seminar

2nd Delegate Mr/Mrs/Ms
Job title

Name of your Line Manager Mr/Mrs/Ms
Job title

Department

Telephone

Fax

Email
Booking Contact Mr/Mrs/Ms
Job title

Department

Telephone

Fax

Email
Our statement of integrity can be found on our website at www.iir-events.com/IIR-conf/PrivacyPolicy.aspx

KM2315

£999

£199.80

£1198.80

COMPANY DETAILS FOR INVOICING PURPOSES

Savings include Multiple Booking & Early Booking Discounts. All discounts can only be applied at the time of registration and discounts cannot be
combined. All discounts are subject to approval. Please note the conference fee does not include travel or hotel accommodation costs. 50%
discount for 3rd and subsequent delegates. The VAT rate is subject to change and may differ from the advertised rate. Please note the VAT
rate in the UK is due to rise to 20% on 4th January 2011. The amount you are changed will be determined when your invoice is raised.

Company Name
Postal Address

THREE EASY WAYS TO PAY

 Cheque. Enclosed is our cheque for £ ................ in favour of Informa UK Ltd
Please ensure that the Reference Code KM2315 is written on the back of the cheque
 Credit Card. Please debit my:  VISA  AMEX  MASTERCARD  DINERS
Card No:

CVV Number:

Expiry Date:

Telephone
Fax
Nature of Business
Billing Address (if different from above address)
Billing E-mail Address:

Unable to Attend - Event Documentation

Signature:
please note that credit cards will be debited within 7 days of your registration on to the conference
By Bank transfer: Full details of bank transfer options will be given with your invoice on registration.

Nothing compares to being there – but you need not miss out!
Don’t delay and order your documentation today
Simply tick the box, complete your details above and send the form along with payment.

Incorrect Mailing If you are receiving multiple mailings or you would like us to change any details or remove your





Private Equity Secondaries Seminar - £175 (no VAT)

name from our database, please contact the Database Manager at the above address, Tel +44 (0) 20 7017 7077, Fax +44 (0)
20 7017 7828 or email: integrity@iirltd.co.uk - quoting the reference number printed on the mailing label.

We regret Documentation Orders can only be processed on receipt of Credit Card details

Additional Requirements Please notify IIR at least one month before the conference date if you have any

Data Protection The personal information shown on this form, and/or provided by you, will be held on a database

additional requirements e.g. wheelchair access, large print etc.

and may be shared with other companies in the Informa Group in the UK and internationally. If you do not wish your details
to be available to other companies in the Informa Group please contact the Database Manager at the above address, Tel +44
(0) 20 7017 7077, Fax +44 (0) 20 7017 7828 or email: integrity@iirltd.co.uk.
Occasionally your details may be obtained from, or made available to, external companies who wish to communicate with you
offers related to your business activities. If you do not wish to receive these offers, please tick the box

Cancellations Confirm your CANCELLATION in writing (letter or fax) two weeks or more before the event and receive a
refund (if applicable) less a 10% + VAT service charge. Should you cancel between two weeks and one week before the event
then you will receive a refund (if applicable) less a 50% +VAT service charge. Regrettably, no refunds can be made for
cancellations received less than one week prior to the course. A substitute delegate is welcome at no extra charge

Informa UK Ltd. Registered in England and Wales No: (GB) 1072954. Registered Office: 37-41 Mortimer Street, London W1T 3JH. VAT Registered No: (GB) 365 4626 36.
IBC Conferences is part of IIR which is a trading name of Informa UK Limited.

